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KEY COMPONENTS:

Are you investing in
fresh resources
every week?

Are you double
dialing your leads?

Are you reaching
out to your upline
every 10 contacts?

Are you game planning your
appointments and memorizing
your role & purpose?
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LEADS

DIALS

CONTACTS

APP’S

Your first 30 days are the most crucial. It’s during this time that you develop the habits required to win at a high level.
Each week, fill in the 4 boxes, and send to your mentor, so you can work together to create your game plan for success! How’d you do?!
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