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Your first 30 days are the most crucial. It’s during this time that you develop the habits required to win at a high level. ' ( ’ ) d/

WEEK #1

CONTACTS

30 DAY TOTALS

WEEK #4 WEEK #3 WEEK #2

THE FIRST 30

Each week, fill in the 4 boxes, and send to your mentor, so you can work together to create your game plan for success!



